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Discover the only proven lead
generation system on the

market specifically designed
for real estate investors that
frees up your time, gets you

quality leads in your sleep, and
provides a clear path to

skyrocketing your profits in a
matter of days.

By Kai Ravariere 

GENERATE SIX FIGURES FOR YOUR REAL

ESTATE INVESTMENT BUSINESS IN THE

NEXT 45 DAYS 



how to use this system to 
generate six figures in income 
next month

Discover the only proven lead generation system on the market
specifically designed for real estate investors that laser-targets
the perfect audience of motivated sellers, frees up your time, gets
you quality leads for off-market properties in your sleep, and
provides a clear path to skyrocketing your profits in a matter of
days - without: 

driving around the city aimlessly,  
wasting money on the same direct mailers sent
by everyone else, 
spending hours at networking events, or 
becoming the 8th person to call one prospect
this week and getting hung up on. 



finding off-market, motivated 
seller leads doesn't have 
to be that hard.

You've committed a ton of time, energy, and finances to grow and
scale your real estate investment business from the ground up. 
 
Your agency is built on the foundation of generating massive
windfalls by helping people unload their properties fast.  
 
You’ve worked hard to land your first handful of deals, flipped
them successfully, and finally started to bring in some revenue
that proved what you knew all along: 
 
You can do this.  
 
You can make a living as an investor, and then scale it to dominate
your market and grow an empire.  
 
Now the question is: How exactly do you get there? 
 
If you’ve hit this stage in your business, you’re probably making
somewhere over $25,000 a month, and you’re dealing with 2 major
obstacles:  
 
1. How to sustain your business while continuing to live a life of
freedom so you don't have to shackle yourself to your desk to
generate off-market leads 
 
2. How to get complete clarity on the next step for taking your
business to the next level 



who is this guide for?
This guide is made for those dealing with obstacle #1, but I assure
you if you stick around, you’ll overcome obstacle #2 in the next 20
minutes. 
 
This is for the motivated real estate wholesalers and flippers who
are committed to changing their lives, helping distressed
homeowners move onto the next chapter of theirs, and creating a
legacy for their families. 
 
For those who believe they have hardly scratched the surface of
their potential, and refuse to give up on their dreams. 
 
This is for investors who want to leverage their time much more
effectively, generate windfalls more efficiently, and become the
CEO of a true business. 
 
This is for investors who are sick of being playing in the little
leagues and for big leaguers who want to accelerate the growth
of their empires and dominate their market. 
 
This is for: 

YOU.



the state of the industry today
Here 's  the  reality .  Generating  off-market  leads ,  where  the  bulk  of  the
profit  potential  l ies ,  has  not  been  a  traditionally  easy ,  eff icient ,  or
scalable  process .

Most real estate investors have no idea how to identify or market

to motivated sellers effectively .  
 
Many start out with driving for dollars ,  cold calling households

that are already receiving incessant calls from companies just like
theirs ,  posting bandit signs which often get taken down within

days ,  or sending direct mail campaigns that go straight to the
trash with the ten others they received this week .    
 
Those wholesalers and flippers who have taken less outdated

routes are spending hundreds of dollars per lead on Google

AdWords campaigns that are only getting more and more

expensive as large players in the market drive up auction bids

and take advantage of its model .  Those in warm to hot markets

quickly get priced out and their business starts its decline .    

HOW DID THIS HAPPEN?

The opportunity in the real estate space has exploded in a
number of markets all over the country ,  and with the
proliferation of digital info products and real estate education

online as well as ever-growing digital communities like
BiggerPockets ,  the market continues to swell .  
 
More and more people have jumped in on the dream of making

their own money ,  upgrading to a lavish ,  flexible lifestyle ,  and
owning their own business .  Yet ,  many real estate investors are
poorly equipped for the realities of being a player in this industry .  
 
Pandora 's box has been opened .    
 



oops. 
Many are finding that there are a lot of pitfalls in business that
weren ’t obvious at the start .  
 
There are 3 main problems most real estate investors face when

seeking to grow their businesses and profits :  
 
1 .  They realize trying to juggle lead generation ,  landing the
contract ,  and assigning or flipping for a profit too daunting to
handle all at once when scaling up ,    
 
2 .  They fall victim to information overload and shiny-object

syndrome ,  causing paralysis by analysis ,  
 
3 .  Most investors fall into the “Businessman 's Trap” :   
 
If you are the entire business ,  there is no business .  
 
News flash :  You have a job .  And a pretty overwhelming one ,  at
that .  
 
So how do we solve these problems? How do we juggle all of the
responsibilities required in order to scale and grow and still have
time to enjoy our lives and families?



it all starts with
clarity.

We're gonna dive into this lead generation system in a moment, but
first it's critical to go over the foundation of your business. There are
3 core tenets to every real estate investing business:

P R O S P E C T I N G S A L E S
A N A L Y S I S  &  

C L O S I N G

There are three things every real estate
wholesaler or flipper needs to be successful.

Ensuring there is a predictable and consistent process to bring quality leads
into the top of the pipeline is absolutely critical. The business doesn't work
without it.  
 
Your ability to convert those leads into contracts, and the rate at which
you're able to do so, plays a huge role in the success of your business - and
even impacts your advertising and marketing costs. 
 
How keenly you're able to determine an acceptable cash offer, land the deal,
and identify a buyer you can assign the contract or property to at a
profitable price has a direct impact on your bottom line, as well.

These are the pillars you must master in order 
to dominate your market. Now, here's how to 
create an automated lead generation system 
that will help you dominate.



why this system works, 
no matter what stage of 
business you're in

"Kai, I 've tried all sorts of other avenues to hit my revenue goals
with no luck. How do I know this is going to work specifically for
me, my business, and my market?"

I already know exactly what you're thinking.

In the last 3 years, I've helped over 100 real estate investors just like you
scale their businesses to seven and eight figures annually using the
Definitive Market Dominating System.  
 
If you don't know me yet, my name is Kai Ravariere.  
 
Business owners and real estate investors all over the world look to me for
support and guidance in taking their business' sales and profits to new
heights by showing them how to make smarter decisions when it comes to
lead generation. 
 
I 've written and been featured in numerous local and national publications
and have been a guest speaker nationwide to thousands of business owners,
including real estate investors, ready to maximize their potential.  
 
As the child of immigrant parents, I was taught that a steady job and
paycheck were the ticket to the American Dream - and I bought in. I wanted
it all - the power, the corner office, the big paycheck, and a closet full of
Jimmy Choos. So I took the traditional path.  
 
I attended one of the highest-ranked universities in the world and landed
prestigious internships in business and finance that would guarantee me a
job after graduation. I did everything "right" and got a full-time job offer
during the height of the financial crisis at the top-ranked investment bank in
the world in New York City, when I'd barely even begun my senior year.  
  
By the time I was 25, I was managing billions of dollars in business each year.
From the outside, I was really "making it" - and I had the six-figure salary,
swanky high rise apartment, and proud parents to prove it.  
 
But on the inside, there was a lot missing. I'd had enough of the endless
meetings, the lack of purpose, the challenges that fell way below my
potential.  
 
  



Why was I still at the office at 2am for someone else's empire in an
environment where nobody seemed happy instead of building my own and
creating a culture I could be proud of?  
 
I wasn't really living my dream. I was living the dream that everyone
expects everyone else to have. I wanted more out of my career - and my
life - and I knew there had to be something better than doing work I wasn't
passionate about.  
 
So I got into real estate as an investor.  
 
I soon discovered I really had no idea what I was doing.  
 
Yet within 3 months, with a great deal of persistence and perseverance, I
had made $127,960 in profits from my wholesaling efforts  By the time I
shuttered what became a full-fledged investment firm years later, I had
painstakingly developed a system that was pulling in $350,000 per
month from wholesaling and flipping properties - the very system that
I'm about to show you.  
 
Other investors and firms in my network began to take notice and began
asking for my advice. And before I knew it, those requests for advice
turned into clients - people who saw so much value in the system I'd
developed that they were willing to pay for its secrets.  
 
I began consulting and building systems for other companies with the skills
and expertise I'd developed cracking the code for my own business.  
 
I was soon having so much fun with advertising and funnel systems that
eventually I ate, breathed, and dreamed it.  
 
I leveled up my skills even further, gaining intensive, in-depth knowledge
and experience from world-class digital agencies and seven-figure
rockstars at the top of their game, built an incredible team, and began
serving clients all over. 
 
And guess what happened?  
 
 
 
 
 
 
I 've had the privilege of helping hundreds grow their real estate investment
businesses to six and seven figures, and dozens more reach eight, all by
implementing our system and strategies, tailored to their business. 
 
Now, I’m going to show you exactly how you can do it too. Not just to make
more money, but to create the lifestyle you've always dreamed of and
leave a legacy for your family. 
 

Our advertising systems are responsible for
generating $29.7 million for our clients to date.



YOU'LL NEED:

the keys to cracking the code

Market Research. A keen and thorough
understanding of your audience - what
motivates them, their hopes and fears,
where they spend their time online. 
 
Social Proof. Experience of 2 years or
more in the industry - or enough to
have garnered stellar results for their
audiences, 
 
Timeliness. You're 100x more likely to
successfully reach a web-based lead
and they are 21x more likely to enter
into the sales cycle if you return their
inquiry within 5 minutes
(Insidesales.com). 
 
CRM. A means by which you can track
your leads and your pipeline, and 
 
Sales proficiency.  A close rate of 20%
or higher is ideal to prevent wasted
dollars. 
 
 



W H A T  Y O U  D O N ' T  N E E D :

quality leads on                      , in 
four simple steps.

In a sea of intense competition where hundreds of companies just like
yours are vying for the attention of a small percentage of homeowners,
real estate investors who have a thorough understanding of who
their perfect audience is and how they think will generate the best
results with this system.  
 
Think of it this way, from your prospect's perspective. Who are they
most likely to want to work with - some random who says he'll buy
their home for cash, or someone who seems to get what they're going
through, genuinely seems to care about helping them solve a huge
and daunting problem, and has seemingly read their minds by
providing them with tons of insight answering all the questions they've
had that have kept them up at night?  
 
Investors who can accomplish the latter before they even get a phone
call will win in this saturated market, every single time. Knowing what
questions run through their head, the logic behind how they weigh
their options in terms of finding a solution to their woes is critical in
order to produce spot-on messaging that really comes close to home.. 
 
 
 
 
 
Our system utilizes experience in nearly every housing market in the
U.S., formidable focus group analysis, and digital research in
partnership with Facebook's very own data companies to ensure
perfect targeting and resonance, but you can build a deep
understanding yourself simply by:  
 
1. asking about and listening to the struggles of your past prospects
and making note of the common threads weaved through all those
conversations, and 
 
2. collecting insightful competitor intel. Testimonials from those who
have pulled the trigger in working with a wholesaler can be invaluable
in terms of getting to the heart of their decisionmaking and learning
what will make them want to work with you! 

AUTOPILOT

STEP ONE: get crystal clear about your 
perfect audience.

So how do you find the right audience? How do you 
get inside their heads so they'll connect with you 
over anyone else?



W H A T  Y O U  D O N ' T  N E E D :

We all know that people work with those they know, like, and trust.
Those who are best able to illicit this from their audience are the one's
who'll dominate the market. The question is, how do we replicate the
process of getting an audience to know who you are, like how you do
business, and trust that you are the best solution to their problems,
before they've even spoken with you or met you?  
 
 
 
 
 
Perhaps you're asking, "But Kai, I've tried Facebook ads and it didn't
work for me!"  
 
Hold it! Did you: 

STEP TWO: make it a no-brainer for them 
to decide to work with you.

The first part of the answer lies in the immense 
capabilities of Facebook's advertising platform - the 
most powerful on the planet. 

Split test multiple audiences and multiple versions of
copy and creative before you decided on the perfect,
compelling, attention-grabbing ad to run with? 
 
Use laser-focused retargeting approaches that, together,
got to the heart of your audience and read their mind, and
soothed their concerns before they could even finish their
objections? 
 
Have a high-converting landing page that actively
convinced your audience you were the right company to
work with and made it easy to request a cash offer from
you? 
 
Use credibility-building copy that established your
company as a leader in your market and instantly boosted
faith in your ability to help them? 
 
Optimize your ads and adsets using a systematic
approach to drive down your cost per lead and eliminate
wasteful spending? 
 
 
 
 

No? If you haven't done all of these things, you 
haven't really tried Facebook ads. Here's how they 
play a critical role in making this system work.



It's simple, really. There's no other platform on the planet that packs a
more powerful punch than Facebook's advertising platform, Ads
Manager. When you build your system properly, you are able to:

FACEBOOK ADS?Why

This is why investors are winning and achieving $30 leads 
with ad systems that leverage Facebook's capabilities.

Test a variety of audiences and ads BEFORE you throw in
your entire marketing budget to eliminate waste, 
 
Curate and narrowly target your perfect audience using a
host of custom audience techniques and third party data
that performs well above and beyond basic demographic
and interest-based targeting, 
 
Compete with and win against the big players in the
market, thanks to Facebook's advertising algorithm - it
values relevance and quality over budget and bids (unlike
Google AdWords, where the big guys are driving up the
cost of the most relevant keywords and slamming the
door on smaller investors in the process)  
 
Create multiple touch points with your audiences before
they even get on the phone with you - critical in a world
where most people don't say yes til the 5th to 12th time
they see or hear from you - no other approach can do that
effectively. 
 
Build rapport online and establish a working relationship
that allows prospects to get to know, like, and trust you,
enabling a genuine dialogue rather than a spammy ad, 
 
Grab an audience's attention in a more organic way using
intelligent ad placement that your audience is not
desensitized to - unlike Google AdWords and direct mail. 
 
PLUS it's the only platform that can identify and optimize
your ads to show them not only to those who are most
likely to need you, but those who are most likely to take
action and become a lead based on their behavior on and
off Facebook.. 
 



A N D  T H I S  I S  N O T  I T .

A cost-EFFECTIVE ADS 
STRATEGY IS CRUCIAL.

So, what does an effective strategy look like? 

This flowchart illustrates a strategy I see all too often among companies
unfamiliar with Facebook advertising. One touch point, no resonance, no
strong messaging, presented to foggy or vague audiences, all being
directed to a page that doesn't convert where it should.



the perfect ads strategy*



caution! before you attempt
to implement that:

There are three key events in successful lead generation for investors.
In order to get a cost-effective response, you need some sort of hook
at the top of your funnel that captures attention. For some companies,
this is first a lead magnet or downloadable piece of value that engages
your prospect and educates. For others, its perfectly effective to dive
right into a CTA (call to action) that books a call.

As you look at the three
stages above, where is your
current bottleneck? This
system will set you up to
successfully accomplish all
three, over and over again!

R E S P O N S E S C H E D U L E D  
C A L L  /  V I S I T

P R O P E R T Y  
U N D E R  

C O N T R A C T

This is just one variation of hundreds of strategies that we've
employed for real estate wholesalers and investors. This particular
approach relies on a number of assumptions about your business, its
needs, its sales process, and the social and financial resources at its
disposal - some of which may not apply to you. 
 
I do not recommend leveraging this strategy without scheduling a
free session with us to determine if it's actually right for you. During
this session, we'll craft the perfect strategy specifically for your
business. Click below to apply and schedule your session.

BOOK YOUR FREE SESSION HERE

creating magnets your 
prospects can't resist

https://meetme.so/moreleadsandsales


You must remember that ultimately the people you are speaking to
are just that - people. Often they're about to lose their homes to
foreclosure or some traumatic life event has occurred that's putting
them in dire straits. Wholesalers who are pulling in over $100K a
month with our systems and strategies are also successful because
they demonstrate, better than anyone else, that they care. So: 
 
Ask them how they're doing. No brainer, you say? You'd be
surprised at how often this is overlooked. This is an important
question; people don’t care what you know, until they know that you
care, so be sure to listen and build that rapport. 
 
Seek to understand their motivations. If you don't ask this
question, you will have no purpose to reference when you present
your low offer. For instance, if the prospect needs to pay for their
kid's college tuition this semester, an effective conversation may go
like this:  
 
"I know you were asking for $38,000 and you may have others that
have promised you more, but I can have $10,500 cash in your hand
in 7 days and with that cash you can pay for your daughter's tuition
and have $2,000 left for spending money. 
 
And school starts in 3 weeks. I can close by mid next week so that
you can meet your kid's registration deadline. I'm sure she'd be SO
grateful to you if she were able to start school on time." 
 
Too many investors discount the value they bring to the table with
sellers and buyers and talk themselves out of a great deal. Find the
true motivation and biggest pain point that the house seller has, and
help them reach that goal as easily as possible. It could be a huge
win-win for everyone. 
 
Finding the motivation allows you to take their minds off the low
offer you have presented, and focus on being the SOLUTION to their
problem. 
 
Offer information, insight, and guidance. Sending a contract offer
by email, even if they've rejected your offer, can be invaluable to
your long-term efforts. The most successful investors send email
drip sequences throughout the year (Aweber and Mailchimp are
great for this) and even text messages monthly (using Callfire),
packed with valuable information to remain at top of mind in the
event they change their minds in the future.  
 
Most people do business with you on the 5th through the 12th
contact. Our system covers about 5 to 6 of those touch points for
you, on autopilot. But when you follow up with leads on top of it,
you outperform 99% of your competition. Hands down. 
 

the key to closing people in 
distress



For a full  service solution including automation, cold
emails,  and sales pipelines, We strongly recommend
InvestorCarrot,  Agile CRM, or ActiveCampaign.   
 
I f  you aren’t in need of a full  service solution at this
t ime, I ’d strongly advise uti l iz ing Pipedrive. Not only is it
a great sales pipeline, but you can actually program the
platform to send you notif ications that remind you when
you need to follow-up with certain leads. 

STEP THREE: have a structured system in
place for tracking leads.

Now that you've got leads flooding in through your door, creating an
automated process for lead and prospect management will make
your life SO much easier. When you leave the administrative stuff to
the right platforms, you'll get to spend your time doing all the things
you enjoy about being a real estate investor and focus on your zone
of genius  Here are some technology recommendations.



83% of our cl ients abandon their direct mail  campaigns
within 2 months of working with us.  
 
74% of our cl ients abandon their Google AdWords
campaigns within 3 months, cit ing better quality and
cheaper leads being generated using our system
instead. Of those who keep AdWords, 67% are
leveraging it  simply as a means to fuel addit ional data
to their Facebook Pixel for our advertising system.  
 
61% of our real estate investor cl ients are generating
over $100,000 per month and 23% are generating over
$300,000 per month using our systems and strategies.    
 
 

DREAMS.
this system has helped real 
estate investors live the lives 
of their

When you implement this system, it not only provides you with new
leads and properties, but something much more important: 
 
Peace of mind. 
 
If you’re consistently stressed about upcoming bills, struggling to
grow consistently and steadily, worried about finding quality leads in
an increasingly competitive market, it’s likely due to your disjointed
or non-existent lead-generation system.  
 
You may even have a lead generation strategy in place, but if you or
anyone on your team has to spend more than one hour a week to
keep things moving along, or if you're paying more than $150/lead,
your system isn't nearly as efficient as it needs to be to skyrocket
your business' growth and dominate your market. 
 
If you truly want time and financial freedom, you need a system that
can work on auto-pilot, can be delegated if necessary, and
guarantees results. That’s what our advertising systems were built
for. 
 
As you generate more leads and make more money, you’ll begin to
move into a higher leverage CEO role, where you can outsource
sales and assigning contracts, too. This is where it all begins - with
an efficient, effective advertising system, on autopilot. 
 
Soon you will live without the hassle of being concerned about the
day to day in the business, knowing everything is taken care of and
the business can operate without you.  
 
And you won't be the first. 









get a market-dominating 
ads strategy, free.

Before you implement this system, I'd like to personally assess your
current business and lead generation process and help you see
exactly how to craft the right strategy for you in order to get some
quick wins. We'll dive into:

How to leverage existing resources you already have to roll
out a winning retargeting campaign,  
 
The specific tactics you should start immediately that are
unique to you and your business to get you quick
momentum for quality, automated lead generation, and 
 
How to painlessly remove the bottlenecks in your business
that are forcing you to leave money on the table every
month. 
 

BOOK YOUR FREE SESSION HERE

We've typically sold these sessions for $3,500, so they won't always
be free.  
 
Full disclosure: I’m hoping that you hop on this call, and see that we
have the perfect solution to your lead generation and growth
problem. If you’re a good fit, I may offer you the opportunity to 
work with me and my team more closely, either in a consulting
capacity or to craft, implement, and execute this system for you.,
end to end.  
 
Please don't be offended if I don't extend that opportunity to you;
to ensure we can offer high-quality, white glove service to all our
clients, we take a very limited number of new clients per month and
to ensure quality returns for all our clients, we only work with one
investor per housing market. If it's not a fit, you'll still walk away
knowing exactly what to do next to generate your next 100 deals.  
 
Book your strategy session by clicking the button above, and we'll
speak soon.  
 
-- Kai Ravariere

https://meetme.so/moreleadsandsales
http://meetme.so/moreleadsandsales

